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Welcome to Cegedim’s
2" Annual Investor Summit!




lSafe Harbour Statement

This presentation contains forward-looking statements (made
pursuant to the safe harbour provisions of the Private
Securities Litigation Reform Act of 1995). By their nature,
forward-looking statements involve risk and uncertainty.
Forward-looking statements represent the company's
judgment regarding future events, and are based on currently
available information. Consequently the company cannot
guarantee their accuracy and their completeness and actual
results may differ materially from those the company
anticipated due to a number of uncertainties, many of which
the company is not aware of. For additional information

concerning these and other important factors that may cause

the company's actual results to differ materially from
expectations and underlying assumptions, please refer to the
reports filed by the company with the ‘Autorité des Marchés
Financiers’.
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lOpening remarks

%ﬂ Cegedim’s 2" Annual Investor Summit
A % )‘. ]

Jan Eryk Umiastowski

Chief Investment Officer
Head of Investor Relations
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Introduction
Cegedim Yesterday and Today...

Focus on CRM solutions
Franck Perales
EMEA PreSales Director
Focus on Compliance Solutions

Guillaume Roussel
VP, Compliance Solutions EMEA

..... el n e O LA

Focus Healthcare Software

Eric Jarrousse Christophe Descamps
Vice-President CHS Director RESIP

Conclusion

...Cegedim Tomorrow
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Investor Questions

JPY/EUR Debt maturity
Debt level _ o _ Market trend
Business Model Dividend Policy
Covenant _ Leverage CAPEX
Growth _ _ Implementation Issues o
Financing _ Acquisitions
Growth _ Business Plan
EBITDA Margin Econo

iquidi Future
Cash allocation | lquidity Bond
Stock Price

Shareholders EUR/USD

vernance . .
Capital Allocation

GBP/EUR

US activit

Emerging market Pharmacists ure market

Priorities

L .. [y

rend

Revenue S&P’s rating Compliance

nue

Recurrin _
Outlook Investment ﬁ _ Restructuring
e creation
Performance EBIT Cegelease

Financial Presence Competitors
Track record Breakdown # ot medical reps . Figures

Interest coverage

i@ :Ia .
i Cegedlm | > Group | CRM & Strategic Data | Healthcare Professionals | Insurance & Services | Finance 6

This document should not be distributed without Cegedim authorization — Copyright 2012




ms cegedim

Reasonable Investor Questions:

->Why Healthcare Services?

->Why Cegedim?

->Why Now?
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Cegedim yesterday in 2006...

EUROPEAN LEADER

5,000 €541m €66m 12.2%

Staff Revenue Operating profit Margin

::’ H . . . .
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...Cegedim today.

ﬂ) O/‘/ d. a_);a/ e

|

8,500 \ 927m | €107m

Staff | Revenue Operating profit §

e
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FY2010 figures

EHROPEAN | EADER

11.6% |2
Margin i
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ms cegedim

...Cegedim evolution over 5 years

Between 2010 and 2006

ﬂ) OI‘/ d a);a/ e
E LEADER S

IinveST ment

in KE&D

+ 3,500 |+ £386m + €41m i

Staff Revenue atin proﬁ't g
Opera g Mal’gm

— e — Swuccestu/
- . lacnch of
netw Soluwtions
(MZ on Zpad,
Compliance,.. b
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Track record of steady revenue growth...

Including acquisitions

€927m
€874m

€849m
€753m

€541m

A H EH B N

2006A 2007A 2008A 2009A 2010A
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...In line with the EBIT growth

Including acquisitions

€112m

€107m
€95m €97m

€66m

2006A 2007A 2008A 2009A 2010A
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Creating value at every point in the
healthcare system

y e \ RETAIL PHARMACIES \

. 200,000 | ‘= &

Users

CA N
ol =

=  Database : 44% market share \
CRM : 37% market share HEALTHCARE PROVIDERS
B e 1 15,000
L Physmans _/

Paramedics*

200

Payer organizations

30 millions JW

¥ 30,000

_4

People covered

-
We make healthcare business run better
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Cegedim offers a comprehensive set of
solutions

Healthcare Insurance Software

.

Flow

Leasing

»

Pharmacists software

»

Doctor's software

Compliance
Market research
Strategic Data
Databases D
CRM Saas
CRM licence I I

TEENENENNENL

.‘”.-’ cegedim IBM Siebel Veeva Acteurs IMS Synovate  inVentiv Compugroup Pharmagest GE Capital B-Process Accenture
locaux EMIS

Integration

Services

Integrated solutions - Competitor solutions are siloed and focus on specific segments

key to addressing = Unique presence in the healthcare industry
issues of quality, .

Superior insights and understanding of the environment
access and cost

m  Significant competitive advantage to providing integrated solutions

I .
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3 INSURANCE & SERVICES

= For Insurers and Health Mutuals

T

Databases: CRM tools Market Physidians Pharmacists Financial IT for Flows Services
Onekey Research Paramedics Leasing healthcare and electronic
insurers payment
Software, Databases,
CRM Strategic Data Services Cegelease
PRESENCE PRESENCE PRESENCE

80 countries Worldwide Leader Europe and USA European Leader France Leader in France
% REVENUE % EBIT % REVENUE % EBIT % REVENUE % EBIT

& :_,/" ’ “ A

\ 54% 117% , 1 31% f\ 59% 15% 24%

o b o= 4 \u/ -
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1. Comprehensive Solutions for Life

Science Companies

I CRM Tools

.8.

Toay -

et
+257

: .nllﬂ"lll

® 69 countries covered = Worldwide leader
m  Constantly updated = More than 200,000 users
m  Clear leader with 44% market share = Present in more than 80 countries
I Services I Compliance
S“PP""{ 8 m US Leader

Services

%

@ I | Sample Management
Solutions,...

m& cegedim

m 20 years experience
=  Aggregate Spend,

| >CRM & Strategic Data | |

I Strategic Data

m 36 years’ experience

= Over 50 global pharmaceutical
companies as clients

= QOver 500 local pharmaceutical
companies as clients
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2. Comprehensive Solutions for
Healthcare Professional

Innovative clinical, financial and administrative solutions for healthcare professional

CHS OFFERS

CEGELEASE

France U-K PHAR MACISTS PHYSIClANS France R RNP OFFERS
2 78,000 115,000 )
di g S
. N + PRODUCTS Belgium Italy

Romania Tunisia y
i > Practice Management é l d i
J Software ) : . :
Spain USA > Financial Leasing

> Medication Database pr—
> E-Prescription e
> Revenue Cycle Management Romania
> Electronic Healthcare Record J advertising

> Point of sales

4+ SERVICES
65% of pharamcies

PARAMEDICS

30,000 FJ I

France I i

:‘r" H . N .
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|3. Comprehensive Solutions for Payers

IT for healthcare insurers I Flows and electronic payments Services

m | eaderin France m | eaderin France =  Management Services
= Development in Morocco = Payment management solutions ®  Electronic Data Interchange (EDI)
= More than 30 million policy holders = More than 250 million EDI flows per = Qutsourced Payroll and HR

in France year Management

.; Cegedim | >Insurance & Services | 18

This document should not be distributed without Cegedim authorization — Copyright 2012




Key Healthcare Stakeholders Face A
Broad Set Of Challenges

Marketd Forces:
Regulatory \ r Economic \ f Demographic&\ f Technological N

Behavioural
* Evolution of data to

e Healthcare reform * Rising cost of care * Aging population o
¢ Continued rise in chronic
* Quality & outcomes ¢ Continued reimburse- conditions « Adoption of new IT

* Increasing complexity of

measurement / transpa- ment pressures models (e.g. SaaS,...)

rency therapies
; ; * Consumers and healthcare
;fv',ﬁ:ﬁ:,r;ed SeenetIe professional more accoun- * Innovation (e.g. new
) K ), lee for cost of care / Kproduct,...) J

S - il

Al businesses \!/

are positionned Stakeholders:
£for /ong-z‘ef-m
5)‘0{.«_)2‘/7 as
Z‘/)ey address «
broad set of
challenges

f’ac:eaf Aée A G Eo. i -
5{@(@_ /70/5{.9_ rS Manufacturers Providers Pharmacists Payers
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Attractive market - Well-positionned businesses

with margin expansion

opportunities
Al businesses Mlip posilionsiacy
are PO\SJ.i;Oﬂﬂea,
£or /O@—Z‘erm
3ro¢uz‘/7 as
2hey address a
z:é)‘oacf Set of
C’,/?d//e eS
Faced By Key
stakeholders

. Experienced management team |
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Significant Capital to
Strategy

Execute Our

P LIQUIDITY

Maturity extension in June 2011
80m RCF undrawn at end of June 2011

» HEALTHY CASH POSITION
HY11 cash and cash equivalents: €73.2m

S:'ﬁm‘%?aanz‘
P STRONG OPERATING CASH FLOW C_c;p:fa/ Zo
exec wle our
C1?1m
¢155m ¢161m \Sz‘rczz‘egy
2006 | 2007 _ 2010 2011
Operating cash flow before net financial debt expense and taxes in € millions
Cash flow margin
[ d' ) . . .
o] Cege Im | > Group | CRM & Strategic Data | Healthcare Professionals | Insurance & Services | Finance 21
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Major Levers for Operating Margin
Expansion

Robust sales
momentum

> Continued ability
to drive steady
margin growth over
the long-term

Release of the Cost savings

new Ml

actions

;!’ . ) ) ) )
=i Cegedlm | >Group | CRM & Strategic Data | Healthcare Professionals | Insurance & Services | Finance
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Jean-Claude Labrune
Chairman and CEO
43 years

Chantal Perusat
Director of Human Resources
30 years

Pierre Marucchi
Managing Director
28 years

Anna Guillaume
Global Legal Counsel
8 years

Sandrine Debroise

CFO
13 vears

\/M

Karl GUENAULT
COEO

17 vears

]\/MI\J

Tania Sabbah

28 years

m& cegedim |>Group |

Jan Eryk Umiastowski
CIO/HIR
S years

Laurent Labrune
CRM
17 years

Bruno Sarfati
Strategic Data
17 years

Alain Missoffe
CHS

4 years
s CAL W

\/
Ty

Antoine Aizpuru
Insurance
9 years
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ms cegedim

Reasonable Investor Questions:

->Why Healthcare Services?

->Why Cegedim?

->Why Now?

| > Group |
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Cegedim is well positioned for long-term
growth

> Healthcare is an attractive and stable industry

- Cegedim has industry leading positions in healthcare services, creating
value for our customers through unique and comprehensive offerings

= All businesses are poised for continued long-term growth, driven by
favorable industry dynamics

.‘ﬁ cegedim | >Group | I 25
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lAreas of Investor interest

= Diverse business model = Scenario olannin
Macro = |ots of liquidity - Ongoin :ctionsg

=» Prepared for market change going

= Maturity extended :

) : : = Focus on cash generation
Debt » Access to different sources of financing
=» Balanced approach

= [Full respect of covenants

- P_rodu_c_tlwt_y » Robust sales momentum

= Simplification ) :

. . =» Cost savings actions

= Competitive positions

Capital = Significant cash available = No large acquisitions in ‘12

» Priorities known

allocation =» Strategic acquisition done = Balanced approach

Cegedim - Eg;(;?];gggig?:'ers = Margin expansion

strength = Ample liquidity = Flexible dividend policy

m& cegedim | > Group | | | 26
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Investor relation Policy

.i cegedim | > Group | I 27
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= Grand Prix of Transparency

“The prize have been awarded in recognition for the best practices in regulated financial reporting. It pay

tribute to the listed French companies that have demonstrated their ability to make use of the best financial
communications tools against a background of increasingly stringent demands on the part of the regulatory

authorities and the different financial market players.”

Gold Trophy « Financial Departement sector services »

- Trophées leaders de la Finance

“Cegedim was awarded due to its high growth in turnover in the last few years with an excellent accompanying

of the financial department, its setting up and improvements of the directing tools, its strategic acquisitions

in the USA and its high quality work in auditing.”

=5

‘_?‘ l
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IDC Pharmaceutical SFA MarketScape

~
LNENE o
ol £ L2t 3

ide

cs Autemarian

lAn Award Winning Company

= What IDC Says About Cegedim

“Cegedim’s application ranks among the best available for breadth of
functionality, user interface and functional flexibility...”

“Cegedim offers a complete line of deployment options (on-premise,

hosted, and multitenant and dedicated Saas) ... ”

“Cegedim has a large number of strong customer references.”

Capabilities

Leaders
Cehedim
Relati nshin
Managemen
Oracle

StayinFront OO Veeva Systems

UpdateCRM .
P Major Players

© SalesBoom
© sage

Contenders

Stragtegies

Frost & Sullivan Mobile SFA Competitive Strategy Innovation Award

ms cegedim

- What Frost Said About Cegedim

“Cegedim innovates against it's competitors on a number of levels.”

“Cegedim’s mobile product portfolio is competitively unique.”

| >CRM & Strategic Data |

R e N e -]

2
2.
Bt
&
g2
£5
"iz
&
(%)

9.60
= £ Cegedim
. it . 23 ) Relationship

C B2l @ 25 I Management

= : == I g 34 : z

= a = B & g a a

& [E g gl S s B

= = M = t b ' = 7 .26 competitor 1
6.27 competiter 2

Uniqueness of Improves Market Leverages Competitive
Strategy Position Intelligence
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ms cegedim

Focus on CRM solutions

| >CRM & Strategic Data |

Franck Perales
EMEA PreSales Director

| 30
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ll\/lobile Intelligence 7 iPad

= ldentify - Healthcare Professional

- Prepare - Pre Call
- Execute - Call
Intelligence
nnovation « Design = Technology 9 Captu re - Post Ca”

= Follow un - Activity
~ J

- Analyze - Performance

.. Cegedim | >CRM & Strategic Data | | 31
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ll\/lobile Intelligence 7 iPad

- ldentify

®  Quick search, action plan, routes...

= Follow my planner
- Prepare

= Consult HCP card

= Navigate Essential, Rating, Call History
- Execute

Intelligence »  MultiMedia Presentation

Innovation « Design « Technology

= Medical Inquiry + Signature
- Capture

= Call report
- Follow Up

= Edit a task

m  Task management rules

- Analyze

m  Sales data, market share, coverage, activity, visit average,
profiling...

.- Cegedim | >CRM & Strategic Data | | ! 32
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ms cegedim

| >CRM & Strategic Data |

Guillaume Roussel
VP, Compliance Solutions EMEA

| 33
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ms cegedim

lGIobaI Compliance Context

Similarities between the U.S. and Europe for the development &
enforcement of regulations and industry guidance to streamline
interactions with HCPs

®  |ndustry Codes of Conduct
= Payments to Healthcare Providers
= Conflict of Interest (FCPA, UK bribery Act)

Major trend toward an industry standard for Transparency
= How, and how much companies are spending on HCPs, HCOs, and other related entities

| >CRM & Strategic Data | | 34
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ms cegedim

Current Global Regulatory Trends
EMEA / North America

Type of Regulations/ Company’s : :
yp ~€d npany Sanctions/ Penalties
Guidance obligations
State Laws Promotional spend reporting u.S. Law
‘ Federal Law Promotional spend reporting US Law
(PPACA6002) and public disclosure "
ABPI Speaker, consultant, ad .
(UK PharmaAssoc.) board fees reporting UK Self Reporting
France Law Spend data reporting and France Law
Fall 2011 public disclosure
CGR/Nefarma Spend data reporting and .
(Dutch Pharma. Association) public disclosure The Netherlands Self Reporting
Slovakia Spend data reporting Slovakia Law
Croatia Spend d‘?‘ta Tepor“”g and Croatia Self Reporting
public disclosure
UK Bribery Act Adequa_te anti-bribery Global International legislation
preventive measures
Foreign Corrupt Practices Act Clean Books of records Global International legislation

(FCPA)

Anti-bribery measures

| >CRM & Strategic Data |
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The On-going Operational Cycle of
Transparency

Data Posting

=Spend Data Positing on the Internet
based on regulatory requirements

Evaluation

=Ongoing Transparency regulation
monitoring and update
=Regulation guidance and best practices

Comply with Align your

regulations Processes

Spend Reporting Alignment

=Internal Spend Data sources
=External Spend Data sources
=Type of Datato capture

=Spend Data Reporting based
onlocal or global regulatory
requirements

Compliance data
Master

=Local and international data file matching

Spend recipients’ Know your
acknowledgment Customers process

=Spend data send to covered =Customer data validation and verification

recipients for acknowledgement V -De\t/elopment of aunique and global data
master

Aggregation Risk Assessment

sAggregation to a uniquely identified Customer

=Evaluate Compliance risk at individual level
=Internal Data presentation and review

B H .
.i Ceged"'n | >CRM & Strategic Data |
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Customer Professional RIS ESS Solutions & Marketing

Database Services Intelligence : Solutions
J Services

o

PERFORM SUPPORT EVALUATE COMPLY PROMOTE

Your Customers Based on your Users & Systems Effectiveness of Regulatory Your brand
business processes your business Environment

A Comprehensive Commercial Suite to Support the Industry
all along the Commercial Cycle

:I" H . . . .
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e

Internal
app )

ERP
(SAP) )

. (Concur) )

T&E

(

CRM }

O )

Travel
Agencies
Carlson
AMEX
N
" Clinical |
. trials

Medical

L ]:fe

. Education |

& cegedim

Automatic
integration

Manual entry or

file download

AggregateSpend360™

Integration, validation and
spend data management

OneKey

Ongoing customer data enrichment and
validation process

Data Exception Management by local OneKey operators

| >CRM & Strategic Data | |

Alert system

Predefined
reporting

Customized
reporting

Data Anaiysis

o

b

n
\
N,

Spend datato
covered recipient
for
acknowledgement

Spend data
posting
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Cegedim Compliance Solution for Transparency

AggregateSpend360™

:I" H . . . .
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ms cegedim

Focus Healthcare Software

Eric Jarrousse
Vice-President CHS

Christophe Descam
Director RESIP

> Healthcare Professionals | | 40
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A new Agreement signed by Unions and
Social Security in 2011 : areal « boost »
for medical software

| o]
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lThe Payment for Performance (P4P)

=> An international tender

m  USA, Obama Plan: PQRI (Physician Quality Reporting Initiative) and « Meaningful Use » =
US doctors will have more than 250 indicators to follow daily

= Belgium: certification for HealthCare Software and e-Health initiative (e-prescribing)

> The official objectives of the French Agreement
®  «increasing the care efficiency »

®  « strengthen the quality of practice and enhance the activity of the doctor in the overall
management of the patient »

- V
.’6 Ceged”'n | > Healthcare Professionals | | 42
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ms cegedim

l |ndicat0rS in France (1/2)

- 1. Practice organization

INDICATORS (5) # points*

Equipment allowing Electronic Medical Records and capture of clinical 75
informations for individual monitoring for each patient
Use of a certified Prescribing software 50
Equipment allowing electronic billing (sesam-vitale) and use of 75
teleservices from French Social Security
Provide administrative information about the Practice on Internet 150
Building an annual Patient Summary for all patients 50

_ 400
* Each point has an average value of €7

| > Healthcare Professionals | | 43
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l |ndicat0rS In France (2/2)

= 2. Quality of medical Practice

INDICATEURS (24) Nb points
Following of chronic diseases:
- diabetis (8 indicators) 250
- High blood pressure (1 indicator)
Prevention :

- Flu (2 indicators)

- Breast Cancer (1 indicator)
- Vasodilatators (1 indicator) 250
- Benzodiazepins (2 indicators)
- Cervical Cancer (1 indicator)
- Antibiotics (1 indicator)

Therapeutic efficiency, ie generic prescription. 400

900

.. Cegedim | > Healthcare Professionals | | 44
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A feW examples (from 24 in group # 2)

1. 80% of diabetics must have a well-balanced blood sugar (HbAlc < 7,5%)

2. 75% of diabetics with high blood pressure must also have a specifie
treatment against cholesterol (statins)

3. 60% of hypertensive patients must have a well-balanced pressure under 14/9

4, 80% of women between 50 and 74 must have a mammography every 2 years

5. The regular doctor is not allowed to prescribe antibiotics to more than 37% of
his patients

6. and 90% of these antibiotics have to be generics

:!f .
.ﬁ Ceged|m | > Healthcare Professionals | | 45
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lln summary

- For adoctor (French and others), the practical application of this new
agreement is impossible unless he is equipped with:

®  a Medical Software dealing with structured data

® and an exhaustive and certified Drug Database

46
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Conclusion

- To date, 30000 French doctors do not have tools to apply this agreement:
® Young doctors

®m  Specialists with multiple places of practice

- or seek to maintain a light equipment:
m | arger Group practice

®  Future Homes and Health Centers

- For these, and many others, CLM breaks the new with

LOGICIEL LOGICIEL
éMEDIBAL% gMEDIBAL%

- V
.’6 Ceged”'n | > Healthcare Professionals | | 47
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. RESIP
2 .. Base Claude Bernard

= Founded in 1985

= Drug Database

= The first approved by the Health Authority (HAS)

- No paper version

- Integrated in Medical Software

W

= UK version launch in the first quarter 2012

I ‘I.-',, . .
J.Ji Ceged"’n | > Healthcare Professionals | |

)
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- RESIP
. . Base Claude Bernard

- Official sources : AFSSAPS, EMA, HAS, INCA and JO

> Author structuring information

- Exhaustive

- Independent

= Orders and Deliverances Control :

® |nteractions, Cntraindications, Precautions of Use, Allergies, Pregnancy, Lactation, Side
Effects...

®m  Fight effectively against latrogenic

- Daily Update by Internet

- IPhone version available De“tﬂEWR
I'I. 3 Ceged|m | > Healthcare Professionals | | 49
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BCE Dexther

Fichier Qutils Aide

RECHERCHE lolN[elelavNa ol POSOLOGIES  ORDONNANCE DOCUMENTS OFFICIELS
glucopha . (?E/

w Paramétres de la recherche

MONOGRAPHIE
RESULTATS
LABORATOIRES | | ACCESSOIRES

COMPOSANTS | | DENOMINATION COMMUNE B Classes thérapeutiques

Compaosition

@ Classes ATC
INDICATIONS FAMILLES CLASSESATC

@ Indications thérapeutiques

Produit
B ok GLUCOPHAGE 1 000 MG COMPRIME BOITE DE 30
1) Glucophage 1000MG CPRSECABLE 50 @ Mises en garde et précautions

m

Com })OSit ion axprimée par comprimé
AMM du 1

d'emploi
Glucophage 1 000MG CPR SECABLE 50

Glucophage 1 000MG SACHET 30
Glucophage 500MG CPR 30

@ Effets indésirables

@ Grossesse et allaitement QUANTITE

4 Glucophage 500MG CPR 50 @ Interactions avec d'autres
médicaments et autres formes
d'interactions

Glucophage 500MG SACHET 30 @ Posologie et mode
d'administration

Metformine chlorhydrate (correspondant & 780 mg de metformine base) 1000 mg

Glucophage 500MG CPR 90

Glucophage 850MG CPR 30
@ Durée et précautions —
(@ Glucophage 850MG CPR 50 particuligres de conservation

Glucophage 850MG CPR 50 @ Incompatibilités

Noyau -

Povidone K 30

Glucophage 850MG SACHET 30 @ surdosage

Magnésium stéarate
@ Propriétes
pharmacodynamiques

@ Propriétés pharmacocinétigues

Pelliculage -

Hypromellose
@ Effet sur l'aptitude & conduire
des véhicules et 3 utiliser des

Macrogol 400
machines

» Voir les équivalents  p Ajouter le produita 'ordonnance

:!f .
.ﬁ Ceged|m | > Healthcare Professionals | | 50
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BCE Dexther

Fichier Qutils Aide

RECHERCHE lel\lelelsnN |l POSOLOGIES ORDONNANCE = DOCUMENTS OFFICIELS
vichy OE/'

w Paramétres de la recherche

RESULTATS

COMPOSANTS DENOMINATION COMMUNE

MONOGRAPHIE

] ) scB “ /1
@ Composition DE THER

@ Conseils L'mspertin thrapsutique

@ [ndications

INDICATIONS FAMILLES CLASSESATC . —
@ Sélectivité

Produit @ Description/Propriétés

pharmacodynamiques

e VICHY CR LUMIN CLAIR P/NORMMIXT

Vichy AERATEINT PDR MINERAL N1O @ Fiche didentité interopérable COTTIDOSitiOT"I
Vichy AERATEINT PDR MINERAL N20 @ Données technico-réglementaire

Vichy AERATEINT PDR MINERAL N30 N B Photo de I'article
Vichy AERATEINT PDR MINERAL M40

Vichy AQUALIA THERMAL BAUMESOML

»

m

provitamine B5 1,5 %, agents hydratants 3 %, micatitane, pigments, excipients gsp.

formule INCI - Aqua, caprylic/capric triglyceride, cyclomethicone, glycerin, aluminium starch octenylsuccinate, propylene
glycol, stearic acid, glyceryl stearate, magnesium aluminum silicate, panthenol, triethanolamine, hexamidine
diisethionate, imidazolidinyl urea, methylparaben, cellulose gum, tocopheryl acetate, disodium EDTA, propylparaben,
parfum, pigments : CI 77891, C1 77492, C| 77491, C1 77499, mica.

Vichy CIRE DERMOTOLERANC BDE6
Vichy CR EPIL DERMOTOLERANC 150
Vichy CR EXFOLIAN PUR/THERM75ML Conseils

Vichy CR LUMIN CLAIR P/NORMMIXT

Vichy CR LUMIN CLAIR P/SECH TUB appliquer sur le visage, avec ou sans creme de jour habituelle.
Vichy CR LUMIN DORE P/NORMMIXTE
Vichy CR LUMIN DORE P/SECHE TUB Indications
Vichy CR LUMIN PECHE P/MORMMIXT
Vichy CR LUMIN PECHE P/SECH TUB

Vichy DEMA3EN1 200ML+100MLOFFER

maquillage du visage, peaux normales, peaux mixtes.

Vichy DEMAQINTEGRAL LAITTUB Sélectivité

Vichy DEMAQ YEUX SEMS 150ML
Vichy DEMAQ YEUX SENS 150ML X2
Vichy DEO BILL STRESS RESIST30MLX2

1

» Voir les équivalents  p Ajouter le produita 'ordonnance
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Vichy ACT/INTEGRAL VERGETUR TB
Vichy AERATEINT PDR MINERAL NTO @ Fiche didentité interopérable

m

Vichy AERATEINT PDR MINERAL N20 @ Données technico-réglementaire
Vichy AERATEINT PDR MINERAL N30 o B Photo de l'article
Vichy AERATEINT PDR MINERAL N40

Vichy AQUALIA THERMAL BAUMESOML

L b e

Vichy CIRE DERMOTOLERANC BDEG
LUMINEUS

CREME THNITE
REVILATRICE DVECLAT
VITAMEIAT B o FRRITAMEN o

S D TS

Vichy CR EPIL DERMOTOLERANC 150
Vichy CR EXFOLIAN PUR/THERM7SML

Vichy CR LUMIN CLAIR P/NORMMIXT

Vichy CR LUMIN CLAIR P/SECH TUB

P AL T T
- 5 LD b

CLAiEy Ay
GETONTE CHEME  SEER
FUR STRAHLENDEN TENTE 30 mi
ViTasEs 4 o ATV ED |

Vichy CR LUMIN DORE P/NORMMIXTE
Vichy CR LUMIN DORE P/SECHE TUB
Vichy CR LUMIN PECHE P/NORMMIXT
Vichy CR LUMIN PECHE P/SECH TUB
Vichy DEMA3ENT 200ML+100MLOFFER
Vichy DEMAQINTEGRAL LAITTUB

Vichy DEMAQ YEUX SEMNS 150ML
Vichy DEMAQ YEUX SENS 150ML X2
Vichy DEO BILL STRESS RESIST30MLX2

4

» Voir les équivalents  p Ajouter le produit a Fordonnance
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lCIosing remarks

%ﬂ Cegedim’s 2" Annual Investor Summit
A % )‘. ]

Jan Eryk Umiastowski

Chief Investment Officer
Head of Investor Relations
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Smart
capital
allocation

Leadership Focus
product in growth on
portfolio markets innovation

Margin

expansion

\
Growth and cash

Leverage and invest
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Cegedim is confident in its future
growth potential based on:

__—_~\.\

~ Our markets have solid growth & Well-positioned businesses
prospects despite short term with margin expansion
uncertainties opportunities

Al businesses
are poS:‘Z‘:‘onned i
for /otg —Zerr
5roa.)z‘/7 as
Zhey address a
broad set of
challenges |
faced ,ée.y }
Stakeholders

Financial Flexibility
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Cegedim tomorrow...
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Investors’ 2011
Day ‘/ . Revenue

'Ap;'iIS' ' H . ' Augtist 1"St

SFAF Meeting 2012 Q2 revenue

 September 19 " September 20 " November 8

2012 Half-year SFAF Meeting 2012 Q3 revenue
results -
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We welcome your questions and comments

Jan Eryk UMIASTOWSKI
Chief Investment Officer
Head of Investor Relations

investor.relations@cegedim.com
www.cegedim.com/finance

TEL: +33 (0) 1 49 09 33 36




