


This presentation contains forward-looking
statements (made pursuant to the safe harbour
provisions of the Private Securities Litigationprovisions of the Private Securities Litigation
Reform Act of 1995). By their nature, forward-
looking statements involve risk and uncertainty.
Forward-looking statements represent theg p
company's judgment regarding future events,
and are based on currently available
information. Consequently the company cannot
guarantee their accuracy and their
completeness and actual results may differ
materially from those the company anticipated
d t b f t i ti fdue to a number of uncertainties, many of
which the company is not aware of. For
additional information concerning these and
other important factors that may cause theother important factors that may cause the
company's actual results to differ materially
from expectations and underlying assumptions,
please refer to the reports filed by the companyplease refer to the reports filed by the company
with the ‘Autorité des Marchés Financiers’.
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 HY-2013: Key Take Aways
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 HY 2013 Group Revenue
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 Q2-2013 Group Revenue
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 CRM & Strategic Data HY 201

Change in the seasonal nature of ord
caused an overwhelming shift to the se
Impact of the changing pharmaceuticaImpact of the changing pharmaceutica
Significant growth in the sales of OneK
Growth continues in emerging countrieg g

Management remains confident that the secg
the order book, planned product launches, “
ground in market research.
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13 Revenue

der intake for market studies, which has
econd half of the year
l company business modell company business model

Key
es, particularly in China and Russia, p y

cond half will be more robust in light of 
”

g
“Compliance” offerings and making up lost 
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 Healthcare Professionals HY

Activity was hurt by the postponeme
orders, particularly in Franceorders, particularly in France
Fine performances of physicians softw

Management expects to make up lost groun
year 2013 targets.
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Y-2013 Revenue

ent of healthcare professionals software

ware in the UK and Cegelease

nd in the second half and meet its full-
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 Insurance and Services HY 2

Cegedim Assurances continues to win
grow.
M t lité S i l A i l (MSA) hiMutualité Sociale Agricole (MSA), whic
for farmers in France, has chosen Cege
Double-digit growth at Cegedim SRg g g
(electronic invoicing)

As a r sult f this r th Ma a t rAs a result of this growth, Management re
targets.
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2013 Revenue

new contracts and has seen its revenues

h th h lth i hch manages the health insurance scheme
edim
RH (HR management) and e-business( g )

ai s c fid t that it ill t its 2013emains confident that it will meet its 2013 
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 Margin Improvement Target i
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n 2013 Maintained(1)
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 Cegedim Strives for Realistic
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c Mid Term Group Targets
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 Innovating with Market Chan
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 Financial Agenda
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 Revenue & Organic Growth C

Q2‐2013

Q1 2012 RevenueQ1 2012 Revenue
Impact of disposals
Q1 2012 Revenue before impact of disposals

Currency impact
Q1 2012 Revenue at 2013 exchange rate

Q1 2013 Revenue before impact of acquisitions
Revenue from acquisitions
Q1 2013 RevenueQ

Organic growth (c

H1 2013H1‐2013

Q1 2012 Revenue
Impact of disposals
Q1 2012 Revenue before impact of disposals

Currency impact
Q1 2012 Revenue at 2013 exchange rate

Q1 2013 Revenue before impact of acquisitions
R f i itiRevenue from acquisitions
Q1 2013 Revenue

Organic growth (c
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Calculation in thousands of euro

Division 1 Division 2 Division 3 Group

a 126 105 75 848 37 115 239 068a 126,105 75,848 37,115 239,068
(471) 0 0 (471)

125,634 75,848 37,115 238,597

(2,391) (775) (3) (3,168)
b 123,243 75,074 37,113 235,429

c 109,888 72,764 39,850 222,502
97 1,764 0 1,861

109,985 74,528 39,850 224,363, , , ,

c‐b)/a (10.6%) (3.0%) 7.4% (5.4%)

Division 1 Division 2 Division 3 GroupDivision 1 Division 2 Division 3 Group

a 237,197 143,145 72,932 453,274
(2,018) 0 0 (2,018)

235,178 143,145 72,932 451,255

(3,946) (1,097) (7) (5,051)
b 231,232 142,048 72,925 446,205

c 214,514 141,961 77,042 433,517
112 3 599 0 3 711112 3,599 0 3,711

214,626 145,561 77,042 437,229

c‐b)/a (7.0%) (0.1%) 5.6% (2.8%)
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 Revenue by Division and by 

Year 2013 Q1Year 2013 Q1

CRM and Strategic Data 104,641
Healthcare Professionals 71,032
Insurance and Services 37,192Insurance and Services 37,192

Cegedim 212,865

Year 2012 Q1Year 2012 Q1

CRM and Strategic Data 111,092
Healthcare Professionals 67,296
Insurance and Services 35,817

Cegedim 214,205
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Quarter in thousands of euro

Q2 Q3 Q4 TotalQ2 Q3 Q4 Total

109,985 214,626
74,528 145,561
39,850 77,04239,850 77,042

224,363 437,229

Q2 Q3 Q4 TotalQ2 Q3 Q4 Total

126,105 111,112 139,836 488,145
75,848 62,623 76,828 282,595
37,115 33,848 44,253 151,033

239,068 207,584 260,916 921,773
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 Business Seasonality

Traditionally higher sales on software
Spending of remaining operating bu
More use of data and market resear
sales force, organization of new cam
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e at the end of the year
udget
rch in Q4 due to the reorganization of g
mpaign, annual reporting,…
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 Financial Overview 
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 Key Financial Points
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 2013 Financial Agenda
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 Keep in Touch with Cegedim
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